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TWO MAJOR CRITICISMS OF THE ENDAN-
GERED SPECIES ACT ARE THAT IT'S UNFAIR
AND IT'S NOT SUCCESSFUL. THE LAW
IMPOSES ON PRIVATE LANDOWNERS A LEGAL
OBLIGATION TO SUPPORT WILDLIFE FOR THE
BENEFIT OF ALL AMERICANS: IF AN ENDAN-
GERED SPECIES 1S FOUND ON PRIVATE LAND,
THE MANAGEMENT OF THAT LAND IMMEDI-
ATELY MUST BE REDESIGNED, AT THE
LANDOWNER'S (COST, TO PROTECT THAT SPE-
CIES. UNFAIR, CLAIM THE CRITICS.  ALSO,
THE EFFECTIVENESS OF THE PROGRAM IS
QUESTIONABLE. ALTHOUGH THE BEST MEA-
SURE OF PERFORMANCE 1S DEBATED, THE
BASIC STATISTICS ARE TELLING: AFTER MORE
THAN 20 vEARS, NEARLY 5,000 SPECIES ARE
LISTED OR PROPOSED FOR LISTING AS THREAT-
ENED OR ENDANGERED, NEARLY 500 ARE
COVERED BY AN APPROVED RECOVERY PLAN,
AND 7 HAVE BEEN RECOVERED FROM RISK OF
EXTINCTION. THIS IS NOT A RECOVERY
POLICY, SAY CRITICS, IT'S A LISTING POLICY.
Recognizing these problems,
many who are debating reauthorization
of the Act have proposed creating in-
centives to motivate landowners to
manage land favorably for endangered
species. Incentives will allow landown-
ers a choice whether to participate and,
it is expected, incentives would secure
more habitar for recovery efforts and ac-
complish more recovery. Most proposals
offer to dole out compensation such as
tax relief or subsidies from new or rein-
vented public conservation programs.
An alternative is to include pri-
vate biologists in the fight against
extinction. If people could hire their
own recovery expert, then the expert
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could find the owners of necessary habi-
tat and could offer those people a
financial incentive to see their land as
the valuable raw material of recovery.
Voluntary agreements—that is to say,
contracts—would bring together the
customer, the recovery agent, and the
habitat owner. Contract law would hold
them accountable to one another. The
resulting system of contracts would com-
bine the people willing to pay for the
work, the people capable of doing the
work, and the people who own the raw
material for the work.

[t is a radical departure from the
Endangered Species Program, but it is
not very different from other forms of
conservation practiced today, and it
might help solve the problems of equity
and effectiveness.

My approach to the question of
\Vhethef contracts can HCCE[EH][E recov-
ery is to analyze existing contracts for
other forms of conservation. The con-
tracts known best by conservationists
probably are the conservation easement
and the contract of the Conservation Re-
serve Program (CRP). Using a CRP
contract, the government leases erodible
cropland from landowners so that the
land will be planted in soil-retaining veg-
etation and left fallow, usually for ten
vears. Conservation easements are con-
tracts used often by The Nature
Conservancy to control the develop-
ment of land. TNC negotiates
awnership of specific rights to a prop-
erty, as defined in the contract, whereby
the landowner continues to own most



rights to the land, but trades away rights |

to convert habitat to other uses. The
landowner’s compensation usually is tax
relief based on the appraised value of the
development rights, which are donated
to the conservation group.

A less familiar contract that re-
sembles CRP is employed by Delra
Waterfowl. Unlike the tax revenue that
drives the Department of Agriculture,
customer demand drives Delra
Waterfowl's program. People desiring
stronger waterfowl populations pay Delta
to lease private upland nesting habitat
in the prairie pothole regions of North
America. By sparing these areas from
the plow, Delta enhances waterfowl re-
production, and must satisfy its
contributors with the quality of its ser-
vice.

A recent program of Defenders of
Wildlife (DOW) suggests how the con-
tracting idea might work toward private
recovery of endangered species. DOW
pays a $5,000 reward to western Mon-
tana ranchers whose land supports an
active den of gray wolves. The implicit
contract here is that ranchers give up de
facto control over the survival of wolves
on their land in exchange for DOW’s
best guess at the market rate for success-
ful dens.

Lease payments that protect habi-
tat and rewards for obeying the law do
not constitute an industry promoting
recovery of endangered species, but they
tell of the possibilities for such an indus-
try. The significance of these examples
is the willingness of private customers to
support the cost of wildlife conservation,
and recovery in particular. Whether this
willingness to pay can be channeled by
entrepreneurs into intensive services like
reintroduction is a question 1 address in
my research. My analysis is revealing the
general features of market approaches
and suggesting some factors that will de-
termine how far the contracting idea will
£0.

The first lesson | learned is to
think of contracts in general, simple
terms. A contract is an agreement be-
tween two or more people to do
something. Usually, these agreements are
written out and protected by law, but, as
I learned, formal contracts are only one
type of contract available to conserva-
tionists,

This basic view of contracts illu-
minates their most appealing fearures:

they are voluntary and effective. Offer-
ing peaple the option to join a contract
could resolve at least some of the acri-
mony between private landowners and
advocates of endangered species recov-
ery. Both parties would have an option,
not an obligation, to accept the terms of
a contract. When people join in con-
tracts, they can be highly effective in
organizing enormous tasks. Consider the
diversity of agricultural and logistical
knowledge required to support a super-
market. The convenience of a
supermarket is possible because we pay
grocers, who, in turn, pay truckers, who
reach terms with producers of all types
of produce from all over the world. This
analogy suggests that a person seeking
recovery of species might be able to or-
ganize the necessary experts and owners
of habitat through a system of contracts.

Though the promise of contract-
ing is high, the narrowness of its practice
belies its problems. A large part of the
problem is political. Europeans who be-
came colonists of North America had
escaped a land of royal forests where
hunting and fishing were reserved. The
freedom of access to wildlife is part of
the liberty on which this country’s vi-
sion is based. As the country grew, the
egalitarian notion of free access to wild-
life was strengthened by technical
advantages of public wildlife manage-
ment and moved us toward the
institution of public conservation that
we have today.

Political opposition to private
conservation today seems based on the
historical fear of elitist monopolization
of wildlife. One opponent says, “The
basic...principle behind a ‘free market
society’ is an anti-democratic one: that
peoples’ preferences, whatever they may
be, should be accepted and given an im-
portance in proportion to the dollars chat
back them up” {Power, T. M., and P.
Rauber. 1993. The price of everything.
Sierra 78:87-96).

Adding to the political obstacles
are economic barriers to trade. No less
an economist than Nobel prize winner
Ronald Coase pioneered the economics
of contracting. The essence of Dr.
Coase's findings is, like all good ideas,
simple in hindsight. We choose to con-
tract when arranging contracts is cheaper
than organizing a production team (such
as a firm or government bureau). In
short, we choose between doing things

within a group or with trading partners
depending on which is cheaper to ar-
range. Government programs have been
organized to provide things that we have
not been able to market, Markets form
when arranging contracts is possible.

Coase influenced economic
thought by focusing on the costs of ar-
ranging contracts. Often called
transaction costs, these are the costs of:
learning acceptable prices and quality,
negotiating, monitoring performance,
and enforcing contracts. The size of
transaction costs depend heavily on
whether laws, courts, producers, consum-
ers and other players in society are
established, reliable, and willing to trade.
As Dr. Coase pointed out, “...it is neces-
sary to have all the institutions which
make a market possible” (quored in The
Wall Street Journal, 17 Oct 91, p.A22).

The fact that contracts for con-
servation exist at all shows that some
transaction costs are affordable, but it is
not clear whether the costs of contract-
ing for recovery are within reach. If we
cannot meet these costs, then we likely
will continue trying to organize the task
publicly. The results of my early analy-
ses suggest that four things will play
heavily on the success of contracting for
endangered species recovery, These four
things are the measure of recovery, the
parties involved in recovery, the formal-
ity of the contracts, and the state of
technology.

MERSURING RECOVERY

Trade is based on measurement,
and measures of recovery are costly. A
recovered species is one with a high prob-
ability of persisting for a long time.
Ideally, we would like to know the prob-
ability and the horizon, for example, to
know that the gray wolf is 90% likely to
petsist for 300 years. These numbers can
be estimated using current technology
and methods, but the cost probably is
beyond the hypothetical private recov-
ery agent.

Consider the simple analogy of
the scale at a delicatessen. The scale is
purchased by the vendor and this cost is
passed to the customer. The customer
pays because the price of deli-meat is rea-
sonable and the scale makes clear the
value of the transaction. The technol-
ogy necessary to measure the likelihood
that a species will persist is like the scale,
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much
more expen

less certain. Customers of recov-
ery might not be willing to pay
that much for so lictle certainty.

To reduce the cost of measuring
conservation values, surrogate measures
oftenare used. The purpose of CRP con-
tracts is to purchase soil-stability, the
opposite of erosion. The Department of
Agriculeure, however, does not measure
reduction in erosion as the basis for its
lease payment. Instead, it counts the
number of acres on which soil-retaining
vegetation has been established. It is
possible to measure sediment in runoff
from fields, but that is more expensive
than assuming (quite safely, in this case)
that the vegetation will do the job.

Recovery and its surrogate mea-
sures will all reflect something about the
likelihood of a species persisting, but we
will get only what we pay for. Two pre-
viously mentioned examples illustrate
cheaper ways of measuring recovery. The
Defenders of Wildlife reward program,
for example, is based on demonstrating
the current existence of wolves, which
is necessary but not sufficient to ensure
future existence. We can be more cer-
tain of future existence if we lease habitat
for endangered species, as Delta Water-
fowl does for waterfowl, but this, too, falls
short of population analysis in telling us
how much recovery we are purchasing.

PARTIES 10 A CONTRACT
FOR RECOVERY

The success of contracting will
depend, in part, on the people to be in-
cluded in the arrangement. We do not
want just anyone taking the responsibil-
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ity of managing extinction, but current
law prohibits everyone who is not the
U.S. Fish and Wildlife Service. The
Service holds sole authority to capture
and handle terrestrial endangered spe-
cies; therefore, there is no authorized
recovery agent whom you could pay to
conduct a reintroduction of wolves. This
is what restricts the entrepreneurial vi-
sion of Defenders of Wildlife.

The government could maintain
oversight on a market of recovery agents
by modifying a game-management strat-
epy that several western states now use.
Asthis strategy is employed in Colorado,
qualifying landowners are permitted to
buy an allotment of big-game hunting
tags. In addition to purchasing the tags,
the landowners must admit a certain
number of public hunters to their pri-
vate hunting grounds. The landowners'
earn their compensation by retailing
their private tags at any price the mar-
ket will bear.

Generally speaking, this strategy
establishes a franchise for private con-
servation interests. By meeting the
eligibility requirements of the govern-
ment and paying a fee, recovery agents
would be screened for competency and
put in need of making their money back
by satisfying customers.

FORMALITY OF CONTRACTS
FOR AECOVERY

A recovery agent will face a
daunting task in arranging contracts with
the numerous landowners who live
within the range of a plant or animal
species. One means of overcoming the
cost of all this negotiation is to sacrifice
formality where appropriate. The Na-
ture Conservancy relies on hand-shake
agreements when this type of
contract covers their needs.
On the other extreme, TNC
purchases property when
complete control over the
land management is required
to meet their goals. The con-
servation easement is an
example of an entire cat-
egory of contracts where
only limited interests in the
property are negotiated. By
saving money through hand-
shake agreements, TNC can
spend more where formality
is critical.

TECHNOLOGY OF RECOVERY

A good example of how technol-
ogy enhances contracting is historical.
One of the reasons that the American
frontier is remembered for the six-gun is
that contracting was not feasible. The
primary industry was beef, and beef pro-
ducers lacked clearly-defined rights to
rangeland. Ownership of land was de-
fined by one’s ability to convince one’s
neighbor. Six-guns were more convinc-
ing than vague boundaries on the open
range until barbed-wire was invented.
The new material made fencing afford-
able and practical, and clarified land
ownership. The invention of the brand-
ing iron and the codification of brands
also strengthened contracts in the beef
industry as people could be more certain
of ownership of particular animals.

It has been said that genius is less
the ability to form new ideas than the
ability to escape old ones. Fencing does
not fit in my vision of contracting for
recovety, but the future will be affected
by some sort of technology that clarifies
ownership or improves measurement.
We see satellites, computers, fiber-optics,
and ather gadgetry transforming conser-
vation, but [ helieve that the
breakthrough depends more on the de-
sire to look for a way than it does on what
We Can see at present.

CONCLUSION

This preliminary research has
given me some grist for reflection. [ am
impressed by the possibility that con-
tracting may enhance our commitment
to conservation. Like all Americans,
conservationists generally complain, at
least a little, when we must take per-
sonal, financial responsibility for things
that previously were free. Nevertheless,
conservationists have repeatedly ac-
cepted the responsibility. We have not
always been required to purchase a
hunting license, nor the associated
stamp collection, nor have we always
paid a special tax on our equipment, but
we do these things now because we see
the necessity for the work this money
funds. If contracting for recovery be-
gins in earnest, then we will face
another step toward direct, private sup-
port for a job we claim to value. | trust
that conservationists will once again
prove true.



INTRODUCTION

By Francis P. FARQUHAR

IN .M. HUTCHINGS' COMPENDIUM OF
YOSEMITE LORE, "IN THE HEART OF THE SI-
ERRAS,” PUBLISHED IN 1886, THERE IS AN
ACCOUNT OF “A THRILLING ADVENTURE,”
WHICH BEGINS AS FOLLOWS:

“DURING THE SEVERE WINTER OF 1883-84
THE ICE AND SNOW SLIDING DOWN THE
SMOOTH BACK OF THE GREAT HALF DOME,
CARRIED WITH IT OVER FOUR HUNDRED FEET
OF THE ROPE ANDERSON HAD PUT UP WITH
SO MUCH CARE AND RISK, AND SEVERAL OF
THE IRON EYE-BOLTS WITH IT. THIS DEPRIVED
EVERY ENTHUSIASTIC CLIMBER OF THE PLEA-
SURE OF ASCENDING TO ITS WONDROUS SUM-
MIT, AND OF OBTAINING THE UNEQUALED
VIEW FROM THAT GLORIOUS STANDPOINT. NO
ONE SEEMED IMBUED WITH SUFFICIENT AMBI-
TIOUS COURAGE TO REPLACE IT — ANDER-
SON HAVING PASSED AWAY TO HIS REST.
“BUT, JUST AFTER SUNSET, ONE EVENING OF
THE ENSUING SUMMER, EVERY RESIDENT OF
VALLEY, FAMILIAR WITH THE FACT OF THE
ROPE'S REMOVAL, WAS STARTLED BY THE
SIGHT OF A BLAZING FIRE UPON TS UTMOST
CREST; AND ALL KINDS OF SUPPOSITIOUS
THEORIES WERE INDULGED IN CONCERNING
SUCH PHENOMENA, NO ONE KNEW OF ANY
ONE CONTEMPLATING SO HAZARDOUS A VEN-
TURE. WHAT COULD IT MEANT
“EVENTUALLY IT TRANSPIRED THAT TWO
YOUNG GENTLEMEN, WHO WERE SUMMERING
IN THE SIERRAS, HUNTING, FISHING, READ-
ING, AND SKETCHING, HAD BEEN MISSED
SOME DAYS FROM THEIR CAMPING GROUND
IN THE VALLEY; AND, THEREFORE, THERE WAS
THE POSSIBILITY THAT THESE MIGHT HAVE
UNKNOWINGLY ATTEMPTED TO ASCEND IT,
AND SUCCEEDED, BUT THAT POSSIBILITY
SHARED THE COMPANIONSHIP OF ANOTHER,
WHICH FILLED EVERY MIND WITH CONSTER-
NATION; THAT THEY WERE UP THERE, AND
COULD NOT COME DOWN; THAT THE FIRE
SEEN WAS AT ONCE A SIGNAL OF DISTRESS
AS WELL AS OF SUCCESS, AND A CALL FOR
HELP.

“BEFORE DAYLIGHT THE FOLLOWING MORN-
ING, THEREFORE, FOUR OF US, WELL SUPPLIED
WITH ROPES, EXTRA BOLTS, AND OTHER ES-
SENTIALS, WERE UPON THE WAY FOR THEIR
DELIVERANCE. AT SNOW'S, HOWEVER, WE
MET THE DARING ADVENTURERS; AND FOUND
THAT, ALTHOUGH THEY HAD MADE THE PER-
ILOUS CLIMB UP, THEY HAD ALSO ACCOM-
PLISHED THE DESCENT IN PERFECT SAFETY.
THESE TWIN HEROES WERE MR, ALDEN
Sampson, oF NEw York CITy, AND MR.
A.P. Procion, oF COLORADO.

PHIMISTER PROCTOR, LONG KNOWN IN EU-
ROPE AND THROUGHOUT AMERICA FOR HIS
DYNAMIC SCULPTURES, HAS RECENTLY, BY RE-
QUEST, WRITTEN HIS OWN VERSION OF THE
“THRILLING ADVENTURE.”
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By A. PavisTer ProcToR
San Francisco 1945

After a good summer and fall of
sketching at Grand Lake and Flattop
Mountain my horses' heads were, in the
aurumn of 1883, pointed toward Den-
ver, | had taken a studio on Laramie
Street preparatory to a winter’s work in
engraving and painting, and was ahout
ready to put out my shingle when, to my
surprise, Alden Sampson, of New York,
with whom | had been on a couple of
hunting trips, dropped in. He was anx-
ious for a sketching and hunting trip and
invited me to join him. As prospects for
making a living in Denver that winter
were exceedingly slim, [ accepted the in-
vitation with alacrity. [t was December,
however, and the Rockies were out of
the question and Mexico at that time
was infested with bandits. We finally
decided on California. | looked forward
to new scenes for sketching, new expe-
riences, and some hunting. So, with
sketching and hunting outfits, we
bearded a Santa Fe train for Los Ange-
les.

In those days Los Angeles was a
picturesque, semi-Mexican town. s
streets were paved with mud ankle deep.
We stayed at a hotel with & patio filled
with tropical fruit and flowers. Having
just come out of the Rockies with their
wwo or more feet of snow, we found the
contrast striking, Where the finest build-
ings now are, were most of the corrals
where we bought our horses. We chose
five; Spider, Buck, Pinto, Pink, and
Rattlesnake — “Rattler,” for short, The
last was a snake, for sure.

We left Los Angeles as soon as we
had assembled our paraphernalia. Our
first night out of Los Angeles was spent
in Pasadena. I can remember only halfa
dozen houses in the place then, but, even
50, pack horses were quite a novelty, and
we created some excitement. We had de-

cided to go up the Wilson Trail until the
rainy season was over, and the next af-
ternoon saw our outfit going up the
zig-zags.

After a pleasant stay of a couple

Ty of months on the Wilson Trail,

% we packed into the Mojave
o desert, hunting antelope and
" sketching. In six months we trav-
eled 1,300 miles through California
and wound up in Yosemite.

“That's Half Dome,” said a
voice, "right across the Valley.” [ was
sitting on Overhanging Rock, with my
feet hanging over the Yosemite Valley,
3,000 feet below. Turning [ saw, stand-
ing near by, a man who turned out to be
Galen Clark, one of the pioneers of the
valley. He told us how, several years be-
fore, an intrepid sailor named Anderson
had with great labor and danger put up
arope cable on Half Dome. A year or so
before our advent, he said, Anderson had
died, and during the past winter an ava-
lanche had taken down most of his cable
and had torn out many of its supporting
pins. “Now,” he said, “we are waiting for
some Swiss Alpine climbers to come
over and replace the rope.”

At that last remark our ears went
forward. The thought passed through
both our minds at the same instant: “Na
foreigner will do that job till we have a
try at ic.”

We camped half a mile from Gla-
cier Point for some days, enjoying the
wonderful valley views, then moved to
Little Yosemite where we established a
base for our attempt on Half Dome.

A day or so later we were stand-
ing at the bottom of the fifteen-hundred
foat, smooth, granite pitch, The only
side it was possible to climb appeared to
be as smooth as writing paper. At our
feet lay the remains of the hale-rope
cable which had been torn down in the
snow slide,

As we studied the face of the
mountain, we saw how the dare-devil
sailor had accomplished his work. He
had climbed up the steep grade wherever
there was the slightest toe-hold; then,
when he could go no farther, he reached
up as far as he could and drilled a six-
inch hole. In this he fastened a bolt
one-half inch in diameter which stuck
out from the rock about two inches over
all. One end of the bolt was bent into a
ring through which he fastened his cable.
This he had fashioned by stringing a
number of bale ropes until the cable was
about three inches in diameter. To keep
it from tangling, he bound it every foot.

LOOKING
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When each pin was well secured in the
granite, he attached the cable to the pin
ring by a smaller rope. Then, standing
on that pin he would drill an-
other hole and again artached
the cable.
Wherever it was possible to
climb, and he was a past master at
that game, he went without pins,
taking advantage of toe-holds. Then,
when the rock was too smooth and
steep, another pin was put in and the
cable fastened as he went. This helped
him to come and go. He had built a cabin
at the nearest spring, a mile away, where
he lived and kepr his forge for making
bolts.

We returned to camp that night
after our tour of inspection to get ready
to tackle the cliff in the morning. We
had carried with us all of our pack and
picket ropes that could be spared, and
bath of us were looking forward to the
attempt with considerable anxiety.

Everything ready, we started on
the ascent. The first two hundred feet
were accomplished, all the rope hauled
up and fastened, and then our troubles
began in earnest. We tried every expe-
dient we could think of, one after the
other, to get up that smooth steep rock.
We could see clearly enough now why
all the others had failed, for no matter
how hard we tried we kept slipping back.
Yet, forty feet or so above our heads a
rock jutted out. If we could only reach
it! Beyond, the surface looked rough
enough for finger-holds for some dis-
tance. But there was no joy in that, for
we couldn't get there. We had failed!
There was one satisfaction— no one
would know of our failure, for we had
told no one of our intentions. In silence
we began to gather up our ropes.

Suddenly I had an inspiration.
“I'll lasso it," I yelled. No one had
thought of that — the only possible

solution, except for Anderson’s
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laborious method. Luckily [ was a pretty
fair hand with a lariat. Tying a loop on
a lash rope, | made a throw. After sev-
eral false pitches I finally got the range.
The knot caught in a crack of the rock
and stuck. It didn't look particularly
good to me, but I started crawling up
the steep slope supporting my weight
on the rope. Just before I could grasp
the projection, the knot slipped and
down [ slid for about twenty feet before
it caught again. This gave me a bad
scare, and while | was collecting my
scattered nerves, Sampson climbed up.
Soon we wete hoth standing on the jut-
ting rock and could survey the problem
ahead.

We found that the slide had not
only carried away all of the rope and
some of the pins but had loosened some
of the pins that were left. This was an
unlooked for handicap. Wherever a pin
had been pulled out, the only way to
reach the next one was to lasso it and
then pull oneself up to it with the help
of the rope.

As we proceeded we found that
some of the pins had been bent over by
the snow and were difficult to rope. Of-
ten my loop would roll over aring twenty
times before I caught it, even though I
had made a good throw. Several of the
pins pulled out when my weight was put
on the rope. Moreover, our ropes had
been used in packing and picketing
horses for the past six months and were
rather thin and frayed. By this time [ was
barefoot, for [ had discarded my shoes
which had a poor set of hobnails.

When [ reached a pin, my
method was to climb up on it, always

leaning against the wall of the moun-
tain, and hook my big toe over the pin.
That was my only support. | would
straighten myself up slowly, still lean-
ing against the face of the mountain,
and throw for the next pin. And [ re-
peat, | was standing on a two-inch pin,
with my big toe the only support be-
tween me and the valley below. There
was never a hand-hold. The only way
that I could get my big toe over the ring
was to double up like a jackknife, put
my toe on the fingers by which [ was
holding to the pin, and when I was bal-
anced all doubled up, pull my fingers
out with all my weight still resting on
them. This was not too easy, as | soon
found out. Early in the day my right
glove got away from me and went
tobagganing down the mountain. This
made changing my weight from fingers
to toe much more painful.

We at length reached a place
where there were no pins, but there
were 2 few rough surfaces. It was now
Sampson's turn to go ahead. I doled out
the belt rope as he cautiously crawled
aloft. If he had slid down past me there
wasn't a chance in the world that [
could stop him, and we would both
have been swept to the bottom. Finally,
he reached a ledge where he was com-
pelled to slant off to the side, and this
was impossible without something to
hold to. As he hung on desperately to
small cracks in the rock, he worked a
piece of bale-rope from his pocket and
tied it to a small bush just above him. |
held my breath. Then, putting just
enough pressute on the rope to keep
himself from slipping, he moved cau-
tiously along till the angle was too great
and he had to let go of the rope. But he

managed to drag himself to a little
hump in the rock, where he
cupped his hand over it

and clung for several
minutes to get




his breath. Several yards farther he
reached a safe spot, where he fastened
the rope and [ pulled up to him.

By noon we had reached the only
ledge on the mountainside where we
could rest and eat lunch. It was all of six
inches wide and had been forced away
from the main rock so that we could push
a leg down in it and rest without hold-
ing on. I tell you, that felt good.

By the end of the first day we had
made about half of the distance. Just
before sunset we slide down the cable,
mounted our horses and rode to camp
some three miles away. My feet were
mighty sare from climbing about on the
racks. To tell the truth, I looked at the
mauntain with a heap of dread, though
I didn't let on. Later I found out that
Sampson was scared, teo, butas | didn’t
show any signs of fear, neither would
he.

Bright and early the next morn-
ing we were back at the starting place
with all the rope we possessed. It wasn’t
hard to reach the upper end of the cable,
but there our troubles began. It was te-
dious work pulling all the spare rope after
us. | don’t know the exact pitch of the
mountain, but everything slipped off the
moment we let go of it. Every minute
we had to lean against the mountain,
which always seemed trying to push us
away.

From then on, the surface was the
deadly smoothness that 1 dreaded —
there were few pins, and [ had to go
ahead with the lasso. About hundred and
fifty feec above the spot where | took the
lead, | was clinging by my big toe to a
pin and lying on my side against the
steep cliff, trying to rope the next pin.
There was a wind blowing, and this made
roping difficult. Finally the rope caught.
I put my weight on it, and it held. Then
just as I was about to let go on my toe-
hold I gave another yank and out came
the pin! It rolled down past me, still in
my lasso loop. That gave me a chill, and
no mistake.

Luckily the next pin was only five
feet above the one I had just pulled out.
But the tedious work had to be done all
over again. After half an hour of trying,
the loop finally caught on that pin. It
was a great relief, for if the little pin [
was then on had given way, or if my knee
had caved in, it would have been all over,
for there was nothing between me and
the bottom of the canyon.

The next pin was the worst of all,
for it was thirty-five feet above me on a
ledge of rack which stuck out over me

about two feet and a half, [t seemed next
1o impossible to make the rope {ly up
those extra perpendicular feet and hold.
We both yelled when the loop finally
settled over it. Right there was the fierc-
est spot | had to conguer. | crawled up
on my hands and knees, holding like
grim death o the rope, until | got to the
ledge. There | had to pull myself up on
the rope hand-over-hand until [ got hold
of the pin with my fingers. Then [ had
to worm myself up over the pin in the
“jackknife” movement while | held my
weight on the pin with three fingers of
my right hand. With my right big toe
over my fingers, | slid my body up against
the face of the mountain, first painfully
yanking my fingers out from under my
toe with all my weight on said toe! I lost
some skin, but that couldn’t be helped.
As | stood leaning against the sloping
aranite catching my breath, that hellish
old mountain seemed more than ever
determined to push me off.

Once my right toe was hooked
over the little pin, there it had o stay. |
couldn't change my position, for there
was absolutely nothing above to cling to.
But before I could catch the next pin,
which was a long throw above, my leg
trembled so that [ simply had to go down
— and that was even more difficult than
going up! [ had to push my index finger
under my toe to get hold of the pin,
meanwhile hanging over that empty
mile of space. It seemed almost impos-
sible to keep from pitching headlong into
the blue. | had to climb up over that
hellish corner three separate times be-
fore I succeeded in roping that next pin.
Every time, under the intense strain, my
leg would begin to quiver, and | knew
that I would either have to go down or
get a cramp and fall down. How [ cursed
the day thac 1 undertook such a fool
stunt.

At last, after an hour and owenty-
five minutes of unbroken Hades, my loop
held. This pin still had a bunch of old
rope caught around it, which made rop-
ing difficult. Four times it caughe, but
when my weight was put on it the loop
had slipped off. I was anything but happy
as [ put my weight on that worn rope and,
on hands and knees, cautiously climbed
up the polished surface of the rock. How
anxiously [ waiched the rope for signs of
giving way and the loop for signs of slip-
ping off the pin. If either had happened,
you wouldn't be reading this story. To the
left, through the corner of my eye, I could
see Little Yosemite 3,000 feet below, while
at the right, bathed in purple mist lay the

grand Yosemite Valley. Below me,
clinging to the face of the cliff,
Sampson laoked little bigger than
achipmunk. Curiously, while
lying  there
against the 7
side of the & .7
mountain [ f
thoughtto
myself, ,’r’
“Now | {‘
can face ||
the big- \\\\
ge st
arizly in the
wilds.”

Fi-
nally I
reacheda
safe pin,
and to it fas-
tened the rope.
Sampson climbed
up then, and we
pulled  the
cable after us.
From here
we had 1o
use about two hundred feet of cur own
rope to piece out the sailor’s cable, There
just wasn't enough to finish the job.
Sampson still had some ticklish work to
do, but we made the top at last.

The view from the top of Half
Dome is, I suppose, one of the most won-
derful in all America. The valley was
spread out below us in all its blue, hazy
beauty. We sat for awhile enjoying the
wonders of the valley under the glow of
the setting sun, and then built a fire on
the highest peint, in view of the whole
valley, to let people know that Half
Dome had been conquered! At last, re-
luctantly, we left, slid down the cable and
reached safety just at dark.

There are times in a young
man’s life that a great experience
changes it. Those two days on Half
Dome were for me the divide between
careless youth and serious manheod.
My mind had been made up long ago
to become an artist. There was noth-
ing else for me in the way of a
profession. Those hours of anxiety and
danger, trying to accomplish some-
thing which in itself was of little value
to the world, had crystallized in my
mind the ideals that had vaguely been
floating in it. After a month's visit in
San Francisco with an arist friend, 1
returned to Denver and was soon
launched upon the career that has
claimed me ever since.
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